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Power Utility Providing Upfront Funding Considerations

1. Basic financial structure (arrangement):

A power utility would provide a loan to ADD.  This money could be used to start ADD operations and purchase some initial water.

ADD would agree to purchase power from the power utility to move the ADD water.

ADD would pay back the loan once water deliveries started or when subscriptions were sold.  Loan repayment could be structure as part of power bill or as an annual payment from ADD.

Amount:  Unknown

2. Task (What does it take to implement - i.e., application for grant):

An agreement between CAWCD and the Power Utility.

3. Timeframe:

My best guess – 1 year to draft the agreement.  Depending upon the amount of upfront money needed, timeframe could be longer.

4. Costs (is there a start up fee to get this type of financing):

No upfront funding needed.  Staff time needed to draft agreement.

5. Range/Amount of funds available:

Unknown

6. Consistency with Emerging Consensus:

Concept was not discussed in the HIOG.  

7. Likelihood of success rate / Difficulty:

Depends on the following:
a. Does ADD want make exclusive power purchases from a power company?  (Flip side – ADD needs power anyway, why not negotiate the power purchases and get some upfront funding?)
b. How much upfront money is needed?
c. What is the interest rate?
d. How long of a repayment period and granting of exclusive power purchases.
